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Disclaimer
These materials are neither an offer to sell, nor the solicitation of an offer to purchase, any security, the offer and/or sale of which can only be made by definitive offering
documentation. Any offer or solicitation with respect to any securities that may be issued by any investment vehicle (each, an “Ares Fund”) managed or sponsored by Ares Management
LLC or any of its subsidiary or other affiliated entities (collectively, “Ares Management”) will be made only by means of definitive offering memoranda, which will be provided to
prospective investors and will contain material information that is not set forth herein, including risk factors relating to any such investment. Any such offering memoranda will
supersede these materials and any other marketing materials (in whatever form) provided by Ares Management to prospective investors. In addition, these materials are not an offer to
sell, or the solicitation of an offer to purchase securities of Ares Management Corporation (“Ares Corp”), the parent of Ares Management. An investment in Ares Corp is discrete from an
investment in any fund directly or indirectly managed by Ares Corp. Collectively, Ares Corp, its affiliated entities, a all underlying subsidiary entities shall be referred to as “Ares” unless
specifically noted otherwise. Certain Ares Fund securities may be offered through our affiliate, Ares Investor Services LLC (“AIS”), a broker-dealer registered with the SEC, and a member
of FINRA and SIPC.

In making a decision to invest in any securities of an Ares Fund, prospective investors should rely only on the offering memorandum for such securities and not on these materials, which
contain preliminary information that is subject to change and that is not intended to be complete or to constitute all the information necessary to adequately evaluate the
consequences of investing in such securities. Ares makes no representation or warranty (express or implied) with respect to the information contained herein (including, without
limitation, information obtained from third parties) and expressly disclaims any and all liability based on or relating to the information contained in, or errors or omissions from, these
materials; or based on or relating to the recipient’s use (or the use by any of its affiliates or representatives) of these materials; or any other written or oral communications transmitted
to the recipient or any of its affiliates or representatives in the course of its evaluation of Ares or any of its business activities. Ares undertakes no duty or obligation to update or revise
the information contained in these materials.

The recipient should conduct its own investigations and analyses of Ares and the relevant Ares Fund and the information set forth in these materials. Nothing in these materials should
be construed as a recommendation to invest in any securities that may be issued by Ares Corp or an Ares Fund or as legal, accounting or tax advice. Before making a decision to invest in
any Ares Fund, a prospective investor should carefully review information respecting Ares and such Ares Fund and consult with its own legal, accounting, tax and other advisors in order
to independently assess the merits of such an investment.

These materials are not intended for distribution to, or use by, any person or entity in any jurisdiction or country where such distribution or use would be contrary to law or regulation.

These materials contain confidential and proprietary information, and their distribution or the divulgence of any of their contents to any person, other than the person to whom they
were originally delivered and such person's advisors, without the prior consent of Ares is prohibited. The recipient is advised that United States securities laws restrict any person who
has material, nonpublic information about a company from purchasing or selling securities of such company (and options, warrants and rights relating thereto) and from communicating
such information to any other person under circumstances in which it is reasonably foreseeable that such person is likely to purchase or sell such securities. The recipient agrees not to
purchase or sell such securities in violation of any such laws, including of Ares Corp or a publicly traded Ares Fund.

These materials may contain “forward-looking” information that is not purely historical in nature, and such information may include, among other things, projections, forecasts or
estimates of cash flows, yields or returns, scenario analyses and proposed or expected portfolio composition. The forward-looking information contained herein is based upon certain
assumptions about future events or conditions and is intended only to illustrate hypothetical results under those assumptions (not all of which will be specified herein). Not all relevant
events or conditions may have been considered in developing such assumptions. The success or achievement of various results and objectives is dependent upon a multitude of factors,
many of which are beyond the control of Ares. No representations are made as to the accuracy of such estimates or projections or that such projections will be realized. Actual events or
conditions are unlikely to be consistent with, and may differ materially from, those assumed. Prospective investors should not view the past performance of Ares as indicative of future
results. Ares does not undertake any obligation to publicly update or review any forward-looking information, whether as a result of new information, future developments or
otherwise.

Some funds managed by Ares or its affiliates may be unregistered private investment partnerships, funds or pools that may invest and trade in many different markets, strategies and
instruments and are not subject to the same regulatory requirements as mutual funds, including mutual fund requirements to provide certain periodic and standardized pricing and
valuation information to investors. Fees vary and may potentially be high.

These materials also contain information about Ares and certain of its personnel and affiliates whose portfolios are managed by Ares or its affiliates. This information has been supplied
by Ares to provide prospective investors with information as to its general portfolio management experience. Information of a particular fund or investment strategy is not and should
not be interpreted as a guaranty of future performance. Moreover, no assurance can be given that unrealized, targeted or projected valuations or returns will be achieved. Future
results are subject to any number of risks and factors, many of which are beyond the control of Ares. In addition, an investment in one Ares Fund will be discrete from an investment in
any other Ares Fund and will not be an investment in Ares Corp. As such, neither the realized returns nor the unrealized values attributable to one Ares Fund are directly applicable to an
investment in any other Ares Fund. An investment in an Ares Fund (other than in publicly traded securities) is illiquid and its value is volatile and can suffer from adverse or unexpected
market moves or other adverse events. Funds may engage in speculative investment practices such as leverage, short-selling, arbitrage, hedging, derivatives, and other strategies that
may increase investment loss. Investors may suffer the loss of their entire investment. In addition, in light of the various investment strategies of such other investment partnerships,
funds and/or pools, it is noted that such other investment programs may have portfolio investments inconsistent with those of the strategy or investment vehicle proposed herein.

This may contain information obtained from third parties, including ratings from credit ratings agencies such as Standard & Poor’s. Reproduction and distribution of third party content
in any form is prohibited except with the prior written permission of the related third party. Third party content providers do not guarantee the accuracy, completeness, timeliness or
availability of any information, including ratings, and are not responsible for any errors or omissions (negligent or otherwise), regardless of the cause, or for the results obtained from
the use of such content. THIRD PARTY CONTENT PROVIDERS GIVE NO EXPRESS OR IMPLIED WARRANTIES, INCLUDING, BUT NOT LIMITED TO, ANY WARRANTIES OF MERCHANTABILITY OR
FITNESS FOR A PARTICULAR PURPOSE OR USE. THIRD PARTY CONTENT PROVIDERS SHALL NOT BE LIABLE FOR ANY DIRECT, INDIRECT, INCIDENTAL, EXEMPLARY, COMPENSATORY,
PUNITIVE, SPECIAL OR CONSEQUENTIAL DAMAGES, COSTS, EXPENSES, LEGAL FEES, OR LOSSES (INCLUDING LOST INCOME OR PROFITS AND OPPORTUNITY COSTS OR LOSSES CAUSED BY
NEGLIGENCE) IN CONNECTION WITH ANY USE OF THEIR CONTENT, INCLUDING RATINGS. Credit ratings are statements of opinions and are not statements of fact or recommendations to
purchase, hold or sell securities. They do not address the suitability of securities or the suitability of securities for investment purposes, and should not be relied on as investment
advice.
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Overview of U.S. Industrial Real Estate Market 
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Key Views on Industrial
Merging a foundation of the global supply chain with an evolving frontier in technology

Hard to disintermediate: every single product we use 
needs to be transported and stored

Continued population growth and 
increased product selections

Global trade growth of imports and exports

Generic and functional buildings that are less capital 
intensive to re-tenant

Fragmented markets enables our owner/operator 
platform to aggregate institutional-quality portfolios

U.S. industrial real estate at the front lines of supply 
chain technological advancement and evolution

Data, technology and analytics becoming an increasingly 
integral part of investment, asset management and due 

diligence activity

How businesses utilize warehouse space is evolving, 
allowing us to reimagine the future role, functionality 

and  location of traditional space

Resilience through the pandemic: accelerating
e-commerce activity, nearshoring/onshoring, and 

inventory building Active boots on the ground management unlocks value

What worked then, 
continues to work today

2022
…with new adaptation and innovation 

for tomorrow
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Industrial Sector Fundamentals Poised for Continued Growth

Note: Forecasts and forward-looking statements are inherently limited and should not be relied upon as indicators of actual or future results.
1. Source: FRED, Q2 2021
2. Source: CBRE, June 2021. 
3. Source: CoStar Logistics, Q2 2021. 

We believe the U.S. industrial real estate sector fundamentals will prove resilient through what continues to be 
an uncertain and volatile macro-economic environment

• As of Q2 2021, e-commerce accounted for just 13.3% of total U.S. retail sales, which is forecasted to increase to 
24% and 30% over the next five and 10 years, respectively1,2

• Q2 2021 marked the 44th consecutive quarter of positive net absorption3

• U.S. net absorption increased from 31 million square feet in Q2 2020 to 93 million square feet in Q2 2021, 
marking the highest of any quarter over the past 20 years3

• Vacancy rates were 5.3% nationwide as of Q2 20213, a 30 bps decline from 5.6% in Q1 2021 

• Rents increased 6.6% nationally over the four quarters ending Q2 2021, a 160 bps increase from 5.0% in Q1 20213

Population
Growth

More people consume 
more products

Growth in Product
Selection

Consumer demand for 
new products, more 
SKUs

Global 
Manufacturing

At the center of the flow 
of imports and exports

E-Commerce 
Revolution

Online consumer 
purchasing growth
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Industrial Demand Multifaceted: Requiring ~1.4B of Additional Space
Tenant demand comprised of multiple trends, each capable of generating millions of square feet of new demand

Sources: CBRE, Prologis as of June 2021. 

Est. Space Demand

~480 M
SF over

Next 5 Years

Higher Penetration,
Category Expansion

CBRE projects online sales to 
rise ~$350 bn to $400 bn by 

2025; expect greater penetration 
within categories such as 

grocery delivery  

Est. Space Demand

~450 M
SF over

Next 5 Years

Inventory Expansion

Inventory-sales ratio currently 
the lowest on record; producers, 

distributers planning around 
supply chain disruptions by 
keeping stock levels higher

Est. Space Demand

~100 M
SF over

Next 5 Years

Re-shoring

Pandemic, trade tensions, 
technological efficiencies 

leading more production to be 
relocated domestically though 

still early stage

Est. Space Demand

~400 M
SF over

Next 5 Years

Reverse Logistics

Online returns rate 2X to 3X that 
of in-store; greater reverse 

logistics space is required to 
process returns efficiently

Ares estimates 1.4 billion SF of space demand over next 5 years across multiple demand drivers
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Industrial Returns Projected to Outperform Other Sectors

1. NCREIF Property Index as of Q2 2021. For illustrative purposes only. There is no assurance the above trends will continue. 
2. Source: PREA Consensus Forecast Survey of the NCREIF Property Index as of Q2 2021. Forecasts and forward-looking statements are inherently limited and should 

not be relied upon as indicators of actual or future results. 
3. Total NCREIF Property Index (“NPI”) includes hotel, industrial, office and retail properties. NPI is a quarterly index tracking the performance of core institutional 

properties in the U.S. on an unlevered basis and gross of fees. The NCREIF Industrial Sub-index which tracks the performance of approximately 3,000 core industrial 
properties in the U.S. on an unlevered basis and gross of fees and is a subset of the NPI. There can be no assurance that the Fund’s objectives will be realized or that 
the Fund will be successful in meeting the risk and return objectives displayed on this page. Past performance is not indicative of future results. Please refer to 
endnote on NCREIF Property Index on page 50. 

Core unlevered industrial returns are projected to continue to outperform all other sectors over the next five years
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Overview of Ares Industrial Real Estate Platform
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Ares Real Estate Group
Global real estate equity and debt investment manager with vertically integrated operating platform that 
combines local relationships, differentiated market intelligence, and property-level experience to invest across 
the risk spectrum 

Note: As of June 30, 2021. Please see the Notes at the end of this presentation.
1. Includes approximately $13.7 billion of AUM as of June 30, 2021 for the acquisition of Black Creek Group, which closed on July 1, 2021.
2. Includes 6 partners and 108 investment professionals for the acquisition of Black Creek Group, which closed on July 1, 2021. 
3. The performance, awards/ratings noted herein relate only to selected funds/strategies and may not be representative of any given client’s experience and should not be viewed as indicative of Ares’ past 

performance or its funds’ future performance. All investments involve risk, including loss of principal.
4. Includes Ares Management Corporation (“ARES”) principal and originating offices where real estate activities take place.
5. In Madrid and Frankfurt, Ares Real Estate Group does not maintain a physical office but has an investment professional located in this market.
6. Non-Ares location providing administrative and support functions to the Ares Real Estate Group.

$33.4 Billion AUM1

• 21 Partners averaging 26 years of experience2

• 195+ real estate investment professionals2

• In-house, vertically integrated industrial operating platform

• PERE Top 20 Real Estate Manager by 2016-2021 Equity Raised3

• Rated Special Servicing Platform 2016-2021 by FitchRatings3

• GlobeSt 2020 Influencer in Industrial Real Estate3

Experience Across Property Sectors

Global Real Estate Portfolio Diversified by Property Sectors and Markets

Multifamily OfficeIndustrial

RetailHospitality Mixed-Use

Single Family 
Rental

Self-Storage

Full Suite of Complementary Real Estate Debt & Equity Strategies

U.S. Debt U.S. Equity European Equity

A
U

M
 

$8.4bn $19.4bn $5.6bn

S
tr

at
eg

ie
s

Opportunistic Opportunistic Opportunistic

Value-Add Value-Add Value-Add

Core/Core-Plus Core/Core-Plus

Global Market Coverage with Local Presence

Ares Real Estate Office4

Ares Real Estate Market 
Coverage Location5

Additional Business 
Infrastructure/Support Office6

London

LuxembourgLos Angeles
New York

Chicago

Atlanta

Madrid

Paris Frankfurt
Amsterdam

Denver

Washington, D.C.

Hartford

Rutherford

Dallas
El Segundo

Newport Beach
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Specialized Experience in Industrial Sector Creates Opportunities1

Ares is a leader in industrial real estate, with a current portfolio of $11.6 billion across over 195 investments in major 
U.S. highway, rail, sea, and air transportation hubs 

1. Circles reflect relative Gross Asset Values as of June 30, 2021. 
2. Source: Real Capital Analytics 2011 to 2020. Excludes portfolio transactions and development sites.
3. Includes properties owned, under development, under control and/or committed capital as of June 30, 2021.
4. Totals are from inception through June 30, 2021.

Top 3
Buyer of US Industrial 
Real Estate Since 20112

195+
Total Industrial
Investments3

318m+
Total Industrial

Square Feet4

405+
Total Industrial

Properties3

125+
Industrial Operating 

Platform Professionals

• Vertically integrated 
industrial operating 
platform, with regional 
market officers and 
dedicated investment 
professionals

• Established in-house 
national industrial 
development experience

• Local asset management 
teams with deep, real-time 
market knowledge of 
tenant demands

• Proprietary sourcing 
capabilities with repeat 
industry partners

Ares Real Estate Group U.S. Office

Seattle

Portland

BostonNew York

New Jersey

Baltimore 

Pennsylvania

Denver

Reno Salt Lake City

Charlotte
Atlanta

Orlando

South Florida

HoustonSan Antonio

Austin

Dallas

Las Vegas

San Diego

Los Angeles/
Inland Empire

Central Valley

Bay Area

Chicago 

CincinnatiLouisville
Indianapolis

Bowling Green

Kansas City

Ohio

St. Louis
Virginia 

Jacksonville

Memphis

Raleigh

Savannah

Sacramento

DetroitMilwaukee 

Ft. Wayne 

Santa Teresa

Lexington

Dayton
Columbus

El Paso
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Dynamic Approach of Investing Across Risk Spectrum to Create Value
Unique ability to invest in core, value-add and development opportunities to provide a targeted, flexible 
allocation to industrial real estate over time 

Core Value-Add Development

Investment Characteristics • Focus on acquiring 
well-leased (85% or 
higher), institutional-
quality properties

• Focus on acquiring 
properties that are 
below 85% leased

• Typically new 
construction and 
vacant upon 
acquisition

• Selective 
repositioning 
opportunities

• Focus on acquiring 
land sites (entitled or 
unentitled depending 
on market) for 
ground-up 
construction

Targeted Yield Premium to 
Core

NA 50 bps to 75 bps 75 bps to 150 bps

Return Components Majority current income Blend of current income 
and appreciation

Majority appreciation 

Return Profile
Relatively Low                                               Relatively High

• Focus on blending core and non-core investments in order to provide long-term, durable total returns 
combining both current income (core) and appreciation (non-core)
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Focus on Highly Functional, Generic Buildings
Focus on acquiring or developing highly functional buildings with generic finishes to minimize obsolescence, 
minimize long-term capital requirements, and appeal to the broadest range of potential tenants 
• Specifically, the Ares Industrial Platform focuses on building and acquiring functional warehouse spaces 

that primarily fall into two categories — bulk and light industrial 

1. Green Street Advisors U.S. Industrial Outlook as of January 2021. U.S. industrial stock percentages do not equal 100% and exclude specialty, manufacturing, 
refrigeration and cold-storage, telecom, and truck terminals. These property types are not a focus for the Ares Industrial Platform.

Bulk Distribution

• Fastest growing industrial segment representing 
approximately 15% of U.S. industrial stock1

• Primarily used to break down loads and distribute goods 
across a wide geography

• Range in size from 250K SF to over 1M SF (depending on 
submarket)

Light Industrial

• Most common U.S. industrial type representing more than 
50% of total U.S. industrial stock1

• Similar to bulk distribution, but typically for smaller 
tenants, located in infill and dense geographies

• Tend to be smaller than 250K SF (depending on 
submarket)
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Targeting Top-Tier Distribution Markets Across the U.S.
Focus on the top-tier coastal and inland distribution markets which have historically provided the greatest 
returns with low volatility across market cycles1

1. Source: NCREIF Property Index, industrial property type, 2001-2020.
2. Source: Federal Highway Administration, 2021.
3. Source: U.S. Department of Transportation Maritime Administration, 2021.
4. Consists of Inland Empire, Los Angeles and Orange County markets.
5. Consists of Northern, Central, and Southern New Jersey as well as Philadelphia and the I-78/I-287 corridor. 

• Proximity to large population base
• High barriers to entry; supply-constrained markets

Primary Distribution Markets (10)

Secondary Distribution Markets (15+)

Major Trucking Routes2

(line thickness represents density of truck volume)

Major Train Routes2

(line thickness represents density of train volume)

Major Shipping Ports3

(arrow thickness represents volume of port activity)

/

Legend
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Illustrative Case Study

This selected case study is shown for illustrative purposes only and is not necessarily representative of all transactions 
of a given type. The case study is intended to be illustrative of some of the types of industrial considerations that may 
be made by Ares Real Estate Group and are not necessarily representative of the investment opportunities that will be 
available to Ares Real Estate Group. Projections and forward-looking statements are not reliable indicators of future 
events and no guarantee or assurance is given that such activities will occur as expected or at all. Actual events or 
conditions are unlikely to be consistent with, and may differ materially from, those assumed.
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U.S. Industrial Case Study – North Valley Trade Center I-II
Speculative development of two industrial distribution facilities in the high barrier-to-entry Lehigh Valley market. 
Property was acquired at the onset of the COVID-19 pandemic

As of June 30, 2021. This selected case study is shown for illustrative purposes only and is not necessarily representative of all transactions of a given type. The case
study is intended to be illustrative of some of the types of industrial considerations that may be made by Ares Real Estate Group and are not necessarily
representative of the investment opportunities that will be available to Ares Real Estate Group. Projections and forward-looking statements are not reliable indicators
of future events and no guarantee or assurance is given that such activities will occur as expected or at all. Actual events or conditions are unlikely to be consistent
with, and may differ materially from, those assumed.

Key Value Drivers

• Due to the market disruption of the 
global pandemic, negotiated a 
significant price adjustment to the 
land purchase price

• Awarded based on our local 
relationships, extensive experience 
developing in this market, and our 
ability to act quickly to changing 
market dynamics.

• Both buildings were 100% pre-leased 
in Q4 2021, 10 months ahead of 
schedule, illustrating strength of 
leasing team and importance of on-
the-ground relationships

Key Metrics
Sector: Industrial

Size: 1.3MM SF

Location: Lehigh Valley / PA

Initial Investment: March 2020

Construction Start / Completion: May 2020 / March 2021



Confidential – Not for Publication or Distribution

18

Case Study – North Valley Trade Center I-II
Speculative development of two industrial distribution facilities in the high barrier-to-entry Lehigh Valley market. 
Property was acquired at the onset of the COVID-19 pandemic

This selected case study is shown for illustrative purposes only and is not necessarily representative of all transactions of a given type. The case study is intended to
be illustrative of some of the types of industrial considerations that may be made by Ares Real Estate Group and are not necessarily representative of the investment
opportunities that will be available to Ares Real Estate Group. Projections and forward-looking statements are not reliable indicators of future events and no guarantee
or assurance is given that such activities will occur as expected or at all. Actual events or conditions are unlikely to be consistent with, and may differ materially from,
those assumed.
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Case Study – North Valley Trade Center I-II
Speculative development of two industrial facilities in the high barrier-to-entry Lehigh Valley market that was 
acquired at the onset of the COVID-19 pandemic

This selected case study is shown for illustrative purposes only and is not necessarily representative of all transactions of a given type. The case study is intended to
be illustrative of some of the types of industrial considerations that may be made by Ares Real Estate Group and are not necessarily representative of the investment
opportunities that will be available to Ares Real Estate Group. Projections and forward-looking statements are not reliable indicators of future events and no guarantee
or assurance is given that such activities will occur as expected or at all. Actual events or conditions are unlikely to be consistent with, and may differ materially from,
those assumed.
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Conclusion

 We have high conviction that the industrial sector is poised for
continued growth and outperformance

 Our vertically-integrated platform and on-the-ground infrastructure
provides us with deep insights into differentiated deal flow in highly
competitive sector

 We focus on acquiring and developing institutional-quality, functional
bulk and light industrial buildings in key top-tier logistics markets
across the U.S.

 We believe that a targeted blend of core and non-core investments
provides a flexible and durable allocation to industrial real estate, 
combining current income and long-term capital appreciation

Based on Ares’ current observations of the market.


